
BUS207N : Sales 
This course covers the planning, direction, organization, and control of the personal selling effort. 
Emphasis is placed on the relationships between sales and selling activities, as well as other marketing 
functions. Students will have numerous opportunities to create different types of sales presentations 
aiming at the business to business, and business to consumer markets. 
Class Hours 3 
Lab Hours 0 
Credits 3 
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